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TOP 12 THINGS SELLER MUST DO TO WIN AT DROOM

01 Upload as many listings

as possible with full details
02 price each listing

competitively near OBV;
offer OBV premium report

04 Frequently update listings
J and their availability

-03
Upload more and high
quality pictures per listing

Qj
05 Place huge emphasis on Full
Circle Trust Score while creating
I listing
06 offer 121 Point
ECO Auto Inspection Report

07 oOffer Droom History Report to
l increase trust in buyers

08 Give buyers great experience during
( Transaction Closure Period

10 Participate in Deals

( 09 Get verified as a seller at Droom

€

o— 11 Fill Seller Declaration
during listing creation

T

12 Read Bi-Monthly Seller Newsletter from droom
regularly and also go through important topics
at Droom University

Learn More at: www.droom.in/droom-university/top-things-to-win-at-droom

To Signup To Access Store Manager To Learn How to Sell
droom.in/sell droom.in/storemanager droom.in/droom-university

XX sellersupport@droom.in R, 1800 407 070707
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